
GUIDE for STARTERS



Welcome to this Bèta-phase

It's great that you too became enthusiastic about VITAE and that you want to make the world a better
place together with us. 

This guide is mainly intended to help you build a good and pleasant team with just as enthusiastic users
like yourself. 

Don't forget that everyone in your network and certainly your sponsor can help you if you have any
questions. In addition, there are plenty of times when you can join a (ZOOM) meeting to increase your
knowledge, to ask questions, and to introduce interested parties to the philosophy and the power of
VITAE. 

All our efforts together will form the basis of a beautiful new Social Media Platform!

 
Welcome!

 



PURPOSE & DESIRE

In addition to supporting VITAE's philosophy, you probably also have personal motives for participating.
Do you want to create space to do what makes you enthusiastic? 

Do you want to create prosperity and financial freedom for the benefit of yourself and others? 
Is it important to find out what your goal and motivation is? What is your desire? 

What are you going for? 
 
We will help you achieve your goals, whatever they are. We are happy to work with you !!!

Let’s Vitae



Tips FOR conversations

Everyone has their own unique approach. It's about discovering them for yourself. We will give you some
examples. 
 
In the book 'Go for no' by Andrea Waltz & Richard Fenton, the strategy is to collect as many NOs as
possible. This way, you overcome your fear of rejection (to hear NO). 

This fear-free attitude allows you to start the conversation more freely and without pressure. 

The excuse people have: 'I don't know anyone' hardly ever applies. Everyone knows people. Almost
everyone also has daily contact with different people, for example during your work or hobby or in the
supermarket, or on social media. In this corona time, encounters are not so much physical, but much
more online, via telephone, Facetime, ZOOM, or one of the other Social Media Platforms. 

Take as a starting point to interest people in a free account. People will automatically show interest in the
upgrade account. You put the people who are interested in a free account on a list with e-mail addresses
and/or telephone numbers and send them your referral link in due course. 

If you follow the tips it is quite possible to interest new users to also contribute to this movement for a
better world.



By asking one or more of these open questions during (spontaneous) meetings, you will meet enough
people who will want to know more out of curiosity, also for the upgrade part! 

You can ask anyone who crosses your path: 

If necessary, explain why you are asking these questions: 

 VITAE does not sell personal data 
 VITAE has an ad-free timeline 
 VITAE gives freedom of expression 
 VITAE rewards your activity on the Social Media Platform

Facebook has 2.45 billion users, YouTube 1.8 billion, WhatsApp 1.5 billion.  
Imagine if you were one of the first on Facebook, how many users would have been invited after you by
you, and the rest of the users. And if you had received € 0.01 from all those users who started after
you! What would your reward be? 

Tips 1. face to face

       Do you use a social media platform? 
       Which Social Media do you know? 
       Do you know a Social Media Platform that shares its income? 
 

Because you are working on a new Social Media Platform that is now in the Beta phase. And you are
enthusiastic about it. 

       In the beta phase, this platform is only accessible to paying users. And I am one of them. 
 
Important!
You immediately put the person at ease and say that you have no intention of making him/her a paying
user. And you say that the VITAE network will go public in the foreseeable future. We do not know exactly.
The company wants the back office to work flawlessly. The advantage is that it is free from then on, like
any other social media platform. 
 
The difference between other social media: 

Another question you can ask: 

How many people do you think are using a social network? 

 
You will receive a yes answer or at least a positive answer to all questions. 
You will make them think, even more, you will make them think critically. 
You ask all these contacts for their e-mail address and telephone number.

You invite them to a ZOOM meeting if they are interested. DO NOT go into it deeper if time is short and/or
if you don't know the story enough yet. That's what the presentations are for.

The risk is if you do go into it deeper and try to get the story down in a minute or a few minutes, you miss
the point. You can't do this story justice in such a short time! 

It is also nice to have the story told with attention, both for the story and for the interested party. 

And this is of course independent of the fact that you may receive questions to which you do not yet have
an answer and therefore get stuck in your story.



Tips 2.  how to start about vitae without selling?

If someone asks you, "What are you doing now?" 
     
I am working on a fantastic project that makes the world a bit more beautiful. 
 
I am realizing my dreams. 
      
I actually mainly do things that I enjoy. And you can be very busy with that! 

I am working on making my payment of my pension a supplement to my income. 
      
Think again: at the end of the month I always have a lot of money left over these days.



Tips 3. approach people in writing

Use the FROGS method. That is to say: make a list of people from the areas of your life below.
Only list the people you would like to work with. 
 
FROGS 
F = Family 
R = Recreation 
O = Occupation 
G = Geography 
S = Social 
 
Find out how you prefer to approach these people and make a personal message to, for example, go for a
coffee or a walk. 

You can do this via a message with Social Media, an e-mail, a card, etc. If you are interested, invite people
to attend a ZOOM meeting. 

After the personal message you can, for example, enter the following text (see next page, adjusted if
necessary). 
 
PAY ATTENTION!
For people who are active in other networks, we recommend that you carefully read the regulations of the
other networks. Some networks prohibit accessing people within that network over other networks. In that
case, do not use this tip to approach people in writing.



Example of a text after a personal intro: 
 
What I wanted to ask you is the following. 

I recently discovered a new social media platform that I am very excited about. They reward everyone (!)
who creates an account. The wonderful platform also has its own crypto. In this way, we also help
eradicate poverty from the world. Privacy is also very important! For me, that was the trigger to take a look
at this. 

Call or email me for the name of this new platform! Unfortunately, I cannot give you the name here, as a
competitor to Facebook they are not happy with them, and FB is now increasingly blocking the messages
they do not like. So one more reason to look further, because censorship is not okay.

This new platform is now in the Beta phase (= testing and building). They have their own token, which you
can also find on Coinmarketcap (you know anything about crypto?). 

They reward everyone who is active on the Social Media Platform. That does not have to be just posting
and/or sharing. There are more options. Something for everyone to receive an extra/passive income. The
system is bizarrely well put together and there are more things that appeal to me enormously. I expect this
to be a great future. And for the entrepreneurs among us, clubs and associations, it will soon be very 
attractive to serve their supporters via this platform (who will then also be rewarded, how cool is that, how
do you make customers happy ?!). 

I know you are busy and I don't know if this but would you be open-minded to take a look at this? 

Greetings, 
"your name and phone number"



Make a list of all the people you have spoken to who would like to join (for a FREE-account). 
Make a distinction between future active and passive users. Ask the active users to make such a list as
well. And let them pass that on to their interested ones!  
On day one of the public opening, send all your people from your list an email with your referral link. 
The next day you call all these contacts to see if the registration was successful and if they have also
received their unique referral link (if necessary day 2, day 3 ... depending on the amount). 
Then also have them send the email with their own unique referral link to the interested people on their
list. And contact them the next day (see point 4). 

Method after the 1st interview
 
Keep an (EXCEL) file with whom you have approached, what their e-mail and telephone number is, add a
reminder, and note the agreements you have made. That way you know exactly whom you have
approached, what you have already done, and what you still want to do. (there is an example on our
website VITAE.tv). 
     
Do you need tips, knowledge, and support, ask your sponsor or fellow members. 
 

Steps if people would like to join with a free account: 

-------------------------------------------------- -------------------------------------------------- --------------------------------------------------------------------- 

Success in telling people the VITAE philosophy! 

You don't have to do it alone. We are a community 
and we are happy to help you with that!

Let's Vitae


